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Value Based trainers help align

your Enrollment Cycle to the

Prospective Student's (PS) Buying
le to increase yield

MEASURE  Value Based trainers establish,
track, and coach consultive sales
best practices proficiency rates
for each stage of the Enrollnent
Cycle for each Counselor

“STABLISH
‘ o o) s it

03 Adnissions Counselors to establish
trust and confidence with
Students and their

N, DISCOVER  Value Based trainers coach
Adnissions Counselors to qualify
the prospective students for
People-Tine-Foney and Needs (Value
Fotivators).

Value Based trainers help to match
each school's Value Givens with

@ 5 the prospective student's Value
Hotivators.

Value Based trainers coach
Adnissions counselors to create
and execute VRCs (Valid Reasons to
Contact) during strategic stages
of the enrollnent process (e.g.
Financial Aid & Close).

CREATE

Adnissions counselors gain an
increased level of competency in
33 Value Based, Consultive Sales
Best Practices

Student enrolls!

OFFER
Value Based is comitted to
helping Adnissions Counselors help
their schools increase enrollnents
and tuition revenues by improving
their competency to execute the 33
Value Based, Consultive Sales Best
Practices. We also help Schools
attract and increase the number of
best fit, qualified prospective
Student Inquiries that lead to
submitted and accepted
Applications for less cost than
before

READY TO START?
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